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Bk LA [EE The contract of general agent for regional sales

HJ7 0 ARE] (BUTNEEHT”)
Party A: (Abbreviation as “Party A” below)

277+ BE] (BUNER“ZT5”)
Party B: (Abbreviation as “Party B” below)

ARNE A RE B WZSFEHAERALE - EEEBONTES T E 2 RS E R
AR ELER B 1 -

A~ (B GHVARE - SO hns - EERE - B A I AR
REEFZE

Our company A Invested and authorized the company of B., LIMITED as the legal

X

representative with the privilege to implement the sales activities for our full line
of products in the region of Taiwan/European market as the general agent

The contract of general agent for regional sales is signed up based on the
principle of the mutual beneficiary and cover up each other by its distinct
advantage and to reach the consensus through the friendly negotiation.

— ~ M AR B AR

l. The confirmation to regional sales of general agent

KEETTERY - TR AR R RV A AR TR B RIS feg i 5t -

The confirmation is solidly made by two parties: the line of products developed

and produced by Party A bears a broad potential to the market and great

opportunity for future development.

(1) HITRT 05 (GEBON) @S5 SR - H e T2t ErH &
FIERARTS -

(1) Party A authorized Party B with the general agent of regional sales

(Taiwan/Europe) and Party B has to be fully responsible for the sales tasks and

after-sales service in the authorized area.

(2) LTz RIRER - FRETIE - ST ERT BRI A

FrSH B e -



(2) Once the authority is coming from Party A accepted by Party B, they need to

concentrate its strength to be able to build up the effective sales promotion &

development to the product in the authorized region under the general agent.

—~EIBENE

Il. To order and to supply

(1) =TT et n] » HITRE N Z07ET A% » H T ERRSR fs Z 07484 7
PrRae SR ] LT &R - HIE T AR R FE AR BRI - BEVRIBS IR
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(1) Through the negotiation and recognition between two parties, Party A has to

organize the production aggressively and guarantee the source of supply in time

to be supportive to the PO from Party B, especially when the material supply is in

short, to prioritize party B’s PO is a necessity.

= - BERGEMERRE

[1l. Quality insurance and after service

(2) BRI PR - FPFSES - PR R T B T - A TER
PREaH B AR -

(2) to secure the customer’s benefits, all the products bought by party B must be

ensured the execution of the quality consistency and after service based on the

international universal quality acceptance

5 Party A (REFHRE (AF) & 277 ¢ Party B fARFEV R E (BF]) H
Representative’s autography and(company official) Representative’s autography and (company
stamp official) stamp
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