Ying-Fang Chen
Date of Birth-1984/12/11                    
Mobile: 0933489381
E-mail: chelsea12111@hotmail.com

Summary of qualifications

· 10+ years sales experiences in IT & surveillance industry

· Business development for new solution (IOT and big data)
· Good at developing new market from zero (Kguard Information & ACTi Corporation)
· Well-known Russia & CIS retail channel, especially 3C chain store and cash & carry
(Retailers- M.video, Eldorado, Ulmart, DNS, Media market)
· Familiar with Russia & CIS big IT players and system integrators
Education
TAITRA international Trade Institute               
Jul. 2007~Dec. 2007
· Familiar with the international trade process, trade show and sell skills. 
Bachelor of Arts in Russian, National ChengChi University             Sep. 2003～Jun. 2007 
Honors: President’s list, Best Student’s Prize                              
Experience
Area Sales Manager for Russia & CIS at ACTi Corporation             Jan. 2016 – Present

Top 5 IP surveillance solution provider in Taiwan

· Lead sales teams to achieve the assigned sales target 
(US$2.1 million in 2017 and US$1.8 million in 2016)
· Formulate and implement strategic sales plan to achieve the target.
· Project management with technical and sales support.(won the highest margin project)
· Recruit potential distributors and system integrators 
· Key SI- Lanit, itps, BCC, fortdialog, viskogroup, larga
Key ISP- MTC, orange telecom
Sales executive/Russia & CIS at ACTi Corporation                   Jan. 2013 – Dec. 2015
· Channel management, price set up and channel margin management

· Key distributor- Merlion, OCS, Tayle, MTI, BKC, tdb, STN, winncom, etc 
(0.5 million in 2013, 0.8 million in 2014, 2.5 million in 2015)
· Recruit new distributors and system integrators (totally develop more than 100 new accounts)
· Project management with technical and sales support
· Oversea sales training, technical training and event support
(City- Moscow, Petersburg, Kazan, Ufa, Voronezh, Orel, Krasnoyarsk, Novosibirsk, etc)
Russian Account Manager, Kguard Information                      Aug 2010 - Nov 2012
Taiwanese vendor who manufacture surveillance kit for retail DIY market
· Develop Russian market from zero to 3 distributors in first 6 months.
Achieved sales target as US$0.8 million in 2011 and US$1.2 million in 2012. 

· Customer and channel management

· Price-set up and market price management. 
· Competitor analysis, market survey & strategy-set up. 
· Visit local distributors and their retailers & resellers for sales training. 
Russian& Europe Account Manager, Excell Precision                   Apr 2008~Jun 2010
· Maintained relationships with existing customers in Russian and Europe market. 
· Handled orders & quotations and contacted factory about L/T
· Dealt with customer complaints and A/R 

· Attended to trade exhibitions and prospected for new business opportunities. 
· Internal cross-department coordination and project management.  
Skills
Computer Programs: Microsoft Office, Oracle system.
Language Ability: Fluent in English (Toeic:855/990), fluent in Russian. 
